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BIIJIUB HEI7IP9TEXHO.JIOFII7I TA HIHOBUX TPUMTOMIB
MEPYAHJAW3ZHUHIY HA MOBEJAIHKY CIIOXKHNBAUYIB

INFLUENCE OF NEUROTECHNOLOGIES AND PRICING
TECHNIQUES OF MERCHANDISING ON CONSUMER BEHAVIOR

CraTTio MPUCBSIYEHO PO3MIALY ICHYIOUMX IICUXOJIOTTUHUX METOAIB Ta IIHOBUX IMPUIOMIB HEHPO-
MapKeTHUHTY Ta IXHBOTO BIUIMBY Ha TOBEIIHKY CIOXKHBadiB. PO3rIsiHyTO HEOOX1HICTh BUBUCHHS Ta-
KOTO KPHUTEPII0, SIK BIUTMB KOJIbOPY Ha MOKYIIIIB 3 TOYKH 30py 301JIbIIEHHS 00CSTIB MPOIaXKy TOBAPiB.
HaBeneHo BU3HAYE€HHs HEHPOMApKETUHTY BIJMOBIIHO 70 pi3HUX cep HayKH, Ta, 30KpeMa, CTOCOB-
HO MapKETHHIOBOI IisIbHOCTI. OnMcaHo iCTOPiI0 PO3BUTKY HEHPOMAPKETUHTOBUX JOCIIIKEHb: SIK1
Teopii MaHyBalIM 10 MOMEHTY (POpPMYyBaHHS 1IbOTO HANPSAMKY Ta SIKi BUCHI CIPHUSIIA HOTO PO3BUTKY.
BusnadeHo mijii Ta 3aBIaHHS HEMPOMApKETHHTY, @ TAKOK OMHCAHO TPUTEPH, SIKiI BIUTMBAIOTH HA ITiJ-
CBIJIOMICTb CITO’KMBauiB. PO3IIsTHYTO METOIM BIUIMBY HA MOBEAIHKY CIIOKHMBaviB. Tako BHUCBITIEHO
PI3H1 TOYKHU 30py II0/I0 BUKOPUCTAHHS PE3YIbTaTiB HEHPOMAPKETUHTOBHUX JOCIIKEHDb Y AisSTIbHOCTI
MiAPUEMCTB. Bu3HaueHO MepUaH1aii3uHTOB1 HEHPOIICKXOJIOT1UHI I[IHOBI IPUIOMI, SIKI CTUMYJTIOIOTh
MO30K CIOXMBAayiB Ta MiIIITOBXYIOTh /10 IPUHHATTS PillIEHHS PO KYMIBIIO TOBapiB.

KurouoBi cjioBa: HelipOMapKeTHHI, HEHPOMAPKETUHIOBI JOCIIJKEHHS, TIOBE/IIHKA CIIOKHBAYIB,
CTHMYJIH, TiJICBIZIOMICTh CIIO)KHMBaUiB, ICUXOEMOIIiHI METOJ! BIUTUBY, ITAPAMETPH €MOLIIHOT aKTHB-
HOCTI CIIO)KMBaviB.

Marketers at all times have sought to look into the heads of consumers to find out the answers to
their questions — what and how people choose in a particular category of products. But it was possible
to do this only with the emergence of a separate direction, which was called neuromarketing. Thanks
to neuromarketing research, it is possible to constantly develop and increase the effectiveness of
marketing. This direction allows you to develop the most effective advertising model for a particular
company. Indeed, in this case, each innovation undergoes the study, during which the neurological
reactions and emotions evoked in the target audience by the product are recorded. The article is de-
voted to the consideration of existing psychological methods and price techniques of neuromarketing
and their impact on consumer behavior. The necessity of studying such criterion as the influence of
advertising on buyers from the point of view of the optimal functioning of the enterprise in modern
market conditions is considered. The definitions of neuromarketing are given in accordance with the
various fields of science and, in particular, in relation to marketing activities. The history of the devel-
opment of neuromarketing research is described, which theories prevailed until the formation of this
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direction and which scientists contributed to its development. The differences between neuromarket-
ing research and those used in classical marketing are described. It is concluded that the most optimal
option is the integrated use of research data. It has been determined that only large companies can
afford to create their own divisions to conduct the relevant research. Since the maintenance of such-
structureit requires quite a lot of finance. The goals and objectives of neuromarketing, as well as trig-
gers, which are the main ones for influencing the subconscious of consumers, have been determined.
The ways of influencing on consumer behavior are described. It also reflects different points of view
on the use of the results of neuromarketing research in the companies’activities. It was determined
that neuromarketing is a fairly promising method for determining the effectiveness of advertising

messages, which is already used by leading companies.
Key words: neuromarketing, neuromarketing research, consumer behavior, incentives, consumer
subconscious, psycho-emotional methods of influence, parameters of emotional activity of consumers.

ITocranoBka mpodiaemu. OxnHi€l0 3 yMOB
e(heKkTUBHOTO (YHKIIIOHYBAaHHS MiAMPHUEMCTBA
B CyYaCHHUX PUHKOBHUX yMOBaxX € BHBYEHHS
TIOBEIIHKHU CIIOKMBAYiB Ta BU3HAYCHHS YNHHU-
KiB, SIKI BIUTUBAIOTh Ha IXHIM BUOIp mpu 311H-
CHEHHs KymiBii. JlJis 1IbOTO BUKOPUCTOBYIOTh
PI3HOMaHITHI METOAM MApKETHHTOBHX JOCIIi-
JDKeHb MUTbOBUX Tpym. OTpuMaHi pe3yabTaTu
BUKOPHCTOBYIOTBCS JJIsi CTBOPEHHS TOBapy i3
ONTUMAIILHUMH Bi3yaJbHUMH Ta TEXHIYHUMHU
XapaKTEePUCTUKAMU, IT1IBUIICHHS IM1KY KOM-
maHii Tomo. Aje MOCIKEHHS DIHOMHHHUX,
MIJCBIIOMUX PEAKI[iii Ta CTUMYJIB JIIOIWHH,
10 CIIOHYKAIOTh J0 JiH, 1 IKi MOYKHA IIPOBECTH
3a JOMOMOTOI0 HEHPOMAapKETHHTY, € HOBHUM
BAXJIMBUM €TaroM Y (OpMyBaHHI CTparerii
JISTTBHOCTI  TIANPUEMCTBA PO3APIOHOT  TOp-
rim. Lleli HampsIMOK MapKETWHTOBOI isTb-
HOCTI J1ae OuIbIN TIMOOKE 3HAHHS MPO TeE, SAKi
€MOIIi1 BUKIIMKA€E KOHKPETHA peKJiaMa y IiJIbO-
BUX CIIOXKHMBaviB. | HAronoBHiIIe, 3 TOYKH 30pY
KOMEpUIHHOI NISIIBHOCT1, OTPUMaHI pe3yIbTaTh
MOYKHA BHKOPUCTOBYBATH ISl BIUIMBY Ha Mif-
CBIJIOMICTb MOKYIIIIB 3 METOK CTUMYJIFOBAaHHS
iX 70 3miicHeHHs KymiBii. Tomy po3mmsia i€l
TEMH BBAXKAETHCS aKTyaJIbHUM B YMOBAaX KOH-
KypEeHTHOTO PHUHKY Ta MOTpedye MOCTIHHUX
JOCITIIKEHb Ta BJOCKOHAJICHHS.

AHaJIi3 OCTaHHIX NOCJiIKeHb Ta myo0Jri-
Kanii. 3HayHa yBara MUTAHHSAM PO3BUTKY Ta
(dbopMyBaHHS HEHMPOMAPKETUHTY 1 BUKOPHC-
TAHHIO PE3YyJIbTATIB JOCHIKCHb Yy TMPAKTHU-
HI IisbHOCTI Oyna TpuiieHa y podoTax
TaKMX BITYM3HSHUX Ta 3apyODKHUX BUYEHHMX
1 IPaKTUKYIOYMX crieriaticTiB: M. Ammaiic [1],
O. bocak [7], H. XKectkos [8], K. Inpuenxo [9],

B. Minsiino [10; 11], A. Kucnos, J[. Kane-
maH [3], A. Teepcreki [3], A. Cmiarc Ta iHmIi.
HesBaxaroun Ha 3HAYHUII BHECOK HAayKOBIIIB
1 TIPaKkTUKIB Yy PO3MISA TEOPETUKO-TIPAKTUY-
HUX OCHOB HEWPOMApKETHHTY, 3aJUIIAIOTHCS
HEJIOCTaTHBO PO3MISIHYTUMHU THUTAHHS 100
BUKOPUCTAHHS HOBUX HEWPOIICUXOJIOTTYHUX
TEXHOJIOT1H BITYM3HSHUMH TTiIIPUEMCTBAMU
PO3apiOHOT TOPTiBTi.

®opmyaoBaHHs ubijedl crarti. Meroro
CTaTTi € JOCIHIPKEHHS BIUIMBY HEHPOTEXHOJIO-
riil Ta IHOBUX NMPUHOMIB MEpUYaHIAN3MHTY Ha
MOBENIHKY CIIOKMBadiB B PO3APIOHUX TOPro-
BEJIbHUX TOYKAaX.

Buxaan ocuHoBHoro marepianay. B cyuac-
HUX YMOBaX EKOHOMIYHOTO PO3BHUTKY e(]ek-
THBHE (YHKITIOHYBaHHS M1IPUEMCTB
€ HEMOXXIUBUM O€3 IOCHIUKEHHS MOBEIIHKH
Ta BIIOJOOAHb CIIOKMBA4iB, a TAKOX YWHHH-
KiB, SKi BIUIMBAIOTh Ha iXHIA BHOIp Mg Yac
OPUNAHATTS pillleHHS Mo KymiBio. OCHOBOIO
Cy4yacHOi EKOHOMIKHU CTaJla «KyJIbTypa CIOXKH-
BaHHS», Y pO3pi3l AKOI BUPOOHUKU BUKOPHUC-
TOBYIOTH PI3HOMaHITHI MapKETHHIOB1 1HCTPY-
MEHTH Ta TICUXOJIOTIYHI «KamKaHW» IS TOTO,
00 3BEpHYTH YyBary TOKYIIIIB Ha KOHKpET-
HUI TOBap. I3 po3BUTKOM IIOOATBHOTO KOH-
KyPEHTHOTO PUHKY €BOJIIOLIIOHYIOTh 1 METOJIU
BIUTUBY Ha ayJAMTOPilO0. BigbIl ontuMaibHUM
CTa€ BUKOPHCTAHHS 3MIIIAHUX TEXHOJIOTIH Ta
KOMITJIEKCHUX TIAXOAIB, a/DKe BOHH Y OUTBIIII
Mipi 3a0e3MedyroTh THYYKICTh Oi3Hec-Tpole-
CiB Ta MPUIIBUALIYIOTH MPOLECH aAanTalii 10
MIHJIUBUX PHHKOBHX YMOB, IIO € Ba)KIIMBUM
JUTs BeieHHs O13Hecy. TakuM yuHOM, copmy-
Bajacs JMCLIUIUIIHA «HEUPOMApPKETHHI», sKa
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MOEHy€E B cOOl €KOHOMIYHI Ta TICUXOJOTIYHI
acreKTH (IMCLUUIUTIHA Ha CTUKY HEWPOICUXO-
JIOT1i Ta TOCTIIKEHb PUHKY).

B pi3Hux cdepax mNOHATTS «HEHpomap-
KETUHT» TPaKTYIOTh IO-PI3HOMY: HEHpobio-
JIOTH — SIK Taly3b HAayKH, & MapKETOJIIOTH — SIK
0COOJIMBHIA BUJ] MAPKETHHTOBHX JIOCIIIKEHb.
HelipoMapkeTHHT BHOKpPEMUBCS 13  OUIBII
3araJibHOI HAayKOBOI JUCIUIUTIHM — HEHPOEKO-
HOMIKa, SIka BUBYAE MPOLIEC TPUUHSTTS PillICHb
Mpy BUOOP1 aJIbTEPHATUBHUX BapiaHTIB, PO3MO-
JUTI pU3HKY Ta BUHAropoau. TpuBanmii mepion
mii CIOKMBAUIB TIOSICHIOBAJIM 34 JOIOMOTOFO
Teopii odiKyBaHOi KopucHOCTI Heitmana-Mop-
reHmrepa (VNM), sika mepenbadae BuOIp
JIOIMHOIO0 TOTO BapiaHTy, SKUA € HaWOUIbII
pamioHaJIbHUM. AJle peajbHa MOBEAIHKA CIO-
JKUBaYiB HE BIJIITOBIJAjia paMKaM IIi€i Teopii.
[Ipu nonanbuIoMy BUBUEHHI CLIOXKHUBAUIB CTAJIO
3p0O3yMiJIo, III0 B YMOBax pU3UKy a00 HEBH3HA-
YEHOCTI 1XHS MOBEAIHKA B OUIBIIIN Mipl mpo-
JUKTOBAHA EMOIIMHUM CTaHOM — Yy MpOIeci
BUOOpY JIIOJMHA HAMAaraeThCcsi AOCSITTH abCo-
aroTHOI HafiiHOCcTi. Lle mpotupiuus otpu-
MaJso Ha3By «llapamokc Arey, sike 3aCHOBaHE
Ha JTOCIIKEHHAX MOBEIIHKOBOI TICUXOJIOTI]
y TPUHUHATTI pillleHb (QPaHIy3bKOTO EKOHO-
Mmictra Mopica Amne. ¥V 1953 poui BueHuUM
Oyno omybmikoBaHo crarTio «lloBeminka parri-
OHAJILHOT JIIOIMHU Yy cUTyaIlii pu3uky. Kputnka
MOCTYJIaTiB Ta aKC1I0M aMEPUKAHCHKOT IIIKOJIN,
B SIKi OyJIO IMiJICyMOBaHO PE3yJabTaTH JIOCIi-
JKEHB: <«JTIONIU MTParHyTh MaKCUMAabHOI Haii-
HOCTI, @ HE MaKCHUMaJIbHOi MMOBIpPHOI KOpHUC-
HOCTI, MPAaKTUYHO Yy BCIX BHIMAJKaX, HaBITh
KOJIM BUTpAI NMPUBAOIUBUHN 1 TIOCUTH HMOBIp-
Hui» [3]. Taki BUCHOBKH CTaBajH y po3pi3 i3
MaHIBHOIO HA TOW MOMEHT TEOPI€I0 OUiKyBaHOT
KOPHCHOCTI, II0 CTaJ0 CTUMYJIOM JJISl 1HIIHX
BUYCHUX ITHOIIE BUBYUTH 1€ MUTAHHA. TakuM
YUHOM, aMepukaHchki rcuxojoru JI. Kawne-
MaH Ta A. TBepcki HpoBeaW TOPIBHAIBLHUN
aHai3 TOBEMIHKOBUX MOJCICeH MPUIHHATTS
pillieHb Ta KJIACUYHUX EKOHOMIYHHUX MOJeneH,
a TaKOXX MEPUIMMH MMOYAIH HUIIXOM EKCIIepH-
MEHTIB BUBYATH YUHHUKH, SIKI BUIUIMBAIOTH
Ha TIOBEAIHKY JIFOJIeH. Y CBOIX JOCIIIaX BOHH
JIOBEJH, 110 «MUCJTICHHS JIIOIWHU CXWJIBHE JI0
CHPOIICHHS, 1€ MPHU3BOIUTH JO CIOTBOPEHD

y CY[KEHHSX Ta IppalioHaJbHOTO BHOOpY;
JIFOMMHA 3aMICTh CIIiTyBaHHS PO3YMHHUM apry-
MEHTaM, MpuiiMae eMolliiHe pimeHHs» [1].
B pesynbrari [. Kaneman chopmyBaB «Teopiro
MEPCIIEKTHUBY, SIKA MOSICHIOE MMOBEAIHKY JIFOJEH
NP MPUAHATTI PIllIEHb, OB’ SI3aHUX 3 €KOHO-
MIYHUMHU PU3HKAMHU.

3aruOneHHs BYEHUX Y BHUBUEHHS IIHOTO
MUATAaHHS 3alllkaBWIM 1 TEOPETUKIB MapKe-
tunry. Y 2002 pori HigepiaaHACHKHUMN mpode-
cop A. CMiaTC BBIB MOHATTSI HEUPOMAPKETHHT.
CamMe BiH BUCBITJIMB JOLIIBHICTE JOCIILIKEHHS
peaxiiii MO3Ky JIOAMHH JII BUKOPHUCTAHHS
B MapKETHHTOBUX MLIIAX, 00 OTpUMYyBaTu
OimpII mependavdyBaHMl pe3ynbTaT y CHTya-
IIsIX ippalioHalbHUX MOKyMokK. E. CmiaTc BBa-
JKae€, 110 HEHPOMApKETUHT JO3BOJISIE «Kpallle
3pO3yMITH CMOYKMBaya 1 HOTo peakiliro Ha Map-
KETHHTOBI IMOJIPa3HUKH IIJISIXOM MPSIMOi 3MIHU
MPOIECIB Y MO3KY» 1 IMiJIBUIMUTH «E(PEKTUB-
HICTh METOJIIB MapKETHHTY, BUBYAIOYH pPEaK-
1110 MO3KY» [4]. B pe3ynbrari 4oro, IUTaHHIM
3alIKaBWJIMCh MPAKTUKYIOUl MAapPKETOJIOTH, 5Kl
MoYa BUKOPUCTOBYBATH HEUPOJIOCITIIKEHHS
y MJIaHyBaHHI peKJIaMHUX KaMIlaHiii Ta OpeH/-
MEHE[’KMEHTY.

3’scOoBaHO, IO HEHMPOMApKETUHT TMepe-
Oavyae aHami3 (i310JIOTTYHUX MOKA3HUKIB, SKI
JTO3BOJISIIOTh BU3HAUUTHU PEAKIIII0 MOKYMIS Ha
IiJICB1JIOMOMY PiBHI III€ J0 TOTO, SIK HUM Oyjie
npuiinsaTe Oynb-sKe pileHHsd. Bukopucranus
HiANPUEMCTBOM TaKOrO BUAY JIOCIHIIKEHb
JI03BOJIsIE OOpaTH caMe Ti TPUTEPH, SIK1 3 BEJTH-
KOO BIPOT1/IHICTIO CIPALIOIOTh 3 KOHKPETHOIO
KaTeropi€ro CIOKUBaviB.

OcCHOBY HEMpPOMapPKETUHTOBHUX JOCIIPKCHb
CKJIQJAI0Th YOTHPU OCHOBHI HaIPSIMU:

— alTpeKiHr — BIACTEKEHHS PYyXy OKa,
HaIpsIMOK MOIVISAY Ta Horo (ikcarris;

— EEI' (enextpoenuedaorpadis) — MeToa
BUBYCHHS  (DYHKLIOHAJIbHOI  aKTUBHOCTI
TOJIOBHOTO MO3KY, 3aCHOBaHHUN Ha peecTparii
3MIH PI3HUII MOTEHI[IaJIiB Y PI3HUX Tay3sX
MIOBEPXHI TOJIOBH;

— MYyJIBCOMETPIsl — aHaJi3 mapaMmeTpiB cep-
[IEBO-CYJIMHHOI CHUCTEMH, 3MIHA SIKHUX BIJIO-
Opaxkae 03HaKH MCUX0(1310J0TIYHOI HAIPYTH:
M's130BO1, TE€PMOPETYISATOPHOI, HEPBOBO-EMO-
L1iiHOI TOIIIO;

—
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— aHaJi3 MIMIKH O0JIMYYs — MPOIIEC 1/IEHTH-
¢ikarii ToaChKUX eMoTliit [8].

JlocsiTHeHHsT  He#poddizionorii, HeHpoeko-
HOMIKM Ta HEHPOMapKETHHTY BIIKPUBAIOTh
HOBI aKTyaJIbHI MOMJIMBOCTI ISl MepYaHa-
3uHTy. OCHOBHI TPUTEPH, SIKI BUKOPHUCTOBYIOTh
TOProBEJbHI MIANPUEMCTBA — L€ KOJIp, 3BYK,
CMak, 3amax, IoTHK, cBiTio [10]. Hanpuxman,
KOJIIp BUKOPUCTOBYETHCSI MapKETOIOTaMHU IS
CTBOPEHHS €MOIIiii, MOYyTTiB, HACTPOIO. SKIIO
TOBOPUTH TIPO KOJIOPUCTHUKY SIK CKIIAZIOBY Map-
KETUHTY, TO BapTO 3a3HAYMUTH, IO CaMe HUM
KOpUCTYIOTbCs 93% minmpueMcTB Ta ¢ipm
[11]. IIpu cTBOpEHHI JOTOTUIY ab0 peKJIaMu
BUOMPAIOTHCS KONIBOPU 3aJISKHO BiJ TOTO,
10 XOYYTh JOHECTH MPOJaBIl MOTEHIIHHOMY
MOKYTII[IO: OBTUH — MPUBEPTAE yBary, Moro
3aCTOCOBYIOTH JUIsSl peKJIaMU; CHHINA abo 3ele-
HUI — BUKJIMKA€E y CIIOKUBAYIB BIAUYTTS Ha1i-
HOCTI, 3aXWIIEHOCTI; MypIypOBUH — KOJIp
HIDKHOCTI, )KIHOYHOCTI, HOTO 4aCTO BUKOPUCTO-
BYIOTh Yy Au3aiiH1 kocmeTukd [7, 10].

Kpim Toro, BaXKIIMBUM cepe/l MepUaH 1aii3nH-
TOBUX TEXHOJIOTIH € TO€JHaHHS KOJIbOpiB. B cBO-
€MY JOCTI/KEHHI MU PO3IISHYIH BHKIIAIKY
OJISITY B OTHOMY 3 BUITUTIB (hJipMOBOTO Mara3zuHy
[IpAT «Cadis». Komopuctuky BUKIAJKH CITiB-
CTaBJIJIM 3 TEOPIEI0 KOJIBOPOBOIO Koija ITTeHa.
B pesynbrari chiibHUX 3ycWilb 3 MPOAABISIMU
OyJ10 3MIHEHO TPE/ICTABIEHHS OATY, IO MO3H-
TUBHO BIUTMHYJIO Ha 00csTH 30yTy (Tadm. 1).

Cepen HEHpOTEXHOJIOTIM BUIUISIOTH TEX-
HOJIOTII0 apOMaMapKETUHTY, SIKa BHUKOPHCTO-
BYIOTh Maie B yCiX MarasmHax, IO CIPHUSE
CTBOPEHHIO TMpHUBAOIMBOI, 3aTHIIHOI aTMOC-
depu ans mokynok. Hampuknan, marazuHu
BUIIYOK YacTO BUKOPHCTOBYIOTH apoMaru3a-
TOPH JUIS MiJICUIICHHS 3a1axy CBIKOCIIEYEHOIO
xJ110a 3 METOIO MOCUJICHHS Oa)KaHHs MOKYTIIIIB
npundaru ToBap. YacTo 3amaxu BUKOPUCTOBY-
I0Th y KaB'ApHSX, Mara3uHax MeOiiB, CTpaxo-
BHX KoMmMaHisx [3].

He MeHIn Baromuii BIJIMB Ha TCHXOJIOTIIO
JIOAVHU 3/I1MCHIOE My3HKa, ajkKe BiJ ii TeMIry

Tab6mums 1
O0csaru 30yTy npoaykuii nignpueMcrBa
Pix Temmn
NPUPOCTY
Ha3sBa Buiciaia no Komopam Koasoposi piIIIT{HSI BignmoBigHO Q: Qﬂ - 1' 5 $
oasry a0 Teopii ITrena o= |8 r| S
S°|3°|<E|E5
(o] [ B 5 -]
Jlxem- | 3miBa mpaBopyy: Take moeHAHHS MOYKHA BITHECTH JI0 KITACHYHOL
nepu OeKeBHid, CipUil, 3eTICHUH, Tpiaju.
MOMapaH4eBHUi. B npomy Bumaaky npu BUKIIaaLi ToBapy Oyina 19 | 28 9 | 474
3miBa mpaBopyu: JIOITyTIICHA TIOMIJIKA, CaJIaTOBUH KOJIip HEOOX1THO ’
canaToBui, (hioneToBwii, 3aMiHIIIN 3€JICHUM TSI TOTO, 100 yTBOpHIIACh
01Kl Ta POXKCBHIA. KOHTpACTHA Tpiaja.
Cykni | Manekenu BOpaHi B pokeBi | Lle moeaHaHHs € IpaBWIIBHAM Ta HE CYNIEPEUNTD
Ta 01 CyKHI TIpaBUJIaM KOJTLOPOBOTO Kojia ITTeHa, OCKUTbKI 35 | 39 4 | 114
O1THii KOJTip MMOETHYETHCS 3 yCiMa KOTbOPaMHU.
Ceerpu | 3miBa npaBopyd: biino Take moeHaHHS KOJIBOPIB 3TiIHO 3 KOJIOM ITTeHa
poxceBI/H:/I, POXXEBHIA, TEMHO Ha3MBACTHCS MOHOXPOMHHM, OCKIJIBKH 3aCTOCO- 31 34 3 9.7
POKEBHH. BYIOTHCS Pi3HI BIITIHKH OTHOTO KOJBOPY.
Hamio- |ManekeH BOpanuii B 4uepBoHy | Take o€ qHaHHS KOJIbOPIB BiIIOBITHO JI0 KOJIbO-
HaJIbHE | CIIIJHUIIO TA BUIIMBAHKY poBoro koiia ITTeHa € HenpaBHIBHUM, OCKUTBKH
BOpaHHS |OLJIOTO Ta YOPHOTO KOJNBOPY, | YePBOHHI KOIip TAPHO IMOETHYBABCS i3 3CJICHIM, 30 | 53 | 23 | 767
SK aKcecyap Ha TOJIOBiI HAIlio- | a )KOBTHH FapMOHIHHO MOEHY€EThCA 3 (ioneTo- ’
HaJIbHA TI0B’13Ka 3 YEPBOHOTO | BUM.
Ta JKOBTOTO KOJIbOPY.
XKakern |Ha Bimakax 3iiBa mpaBopyd: | Take moeaHaHHs KOJIbOPIiB MPaBUIbHE, OCKUIBKA
YOPHHHU, CHHIH, Cipuii, OIIHHA. | B BUKJIAALI MPEICTABICHI TPH aXpOMaTHIHI 36 | 42 6 | 167
KOJILOPH Ta CHPIi KOJip. AXPOMaTH4YHI KOJIbOPH ’
T'apHO MOEIHYIOTHCS 3 yCiMa IHITMMH KOJIbOPaMH.

Jicepeno: cknaoeno asmopamu
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Ta MEJIOAINHOCTI 3aleXUTh aTMochepa Micus
NpOJaXy Ta IIBUIKICTh MPUUHATTS pillleHb
npo MOKymnKy. [IpueMHa Ha JAOTHK YMaKOBKa,
SKICTh TKaHUH OJSTy — L€ TaKoX Crocoou
BITUBY Ha CIIOXKMBAYa, III0 BUKOPUCTOBYIOTHCS
B TpeHI-MapKeTHHTY 1 3a0€3Medyl0Th BiJIBiJI-
YBaHICTh, JIOSJIBHICTh Ta KUJIBKICTh MOKYIOK
B MICIII IPO/IaXKy TOBApiB.

B pesyabrari mocinikeHb 3’siCOBaHO, IO
Cy4yacHI MapKeTOJIOTM MaloTh y CBOEMY apce-
HaJll IOCTaTHbO MEpUYaHIaN3MHTOBUX HEUPOTI-
CUXOJIOTIYHUX TEXHIK JUIS MOKPAIIEHHS IpOo-
JaxXy TOTOo YW 1HIIOro ToBapy. OmHuM i3
ONTUMAJIBHUX CTIOCO01B 3aCTOCYBaHHS TaKTH4-
HUX I[IHOBUX NMPUHUOMIB € TaK 3BaHI1 «IIPUXOBaHI
SHIDKKH». IX BHKOPUCTOBYIOTH I TOBApiB,
0 HE KOPHUCTYIOTHCS TOIUTOM Yy CIIO)KHBa-
YiB MPOTATOM TPHUBAJIOTO 4acy. Tomy MoOXHa
MIPO/IaBaTH TaKy MPOAYKIIIIO 13 TIEBHUM JOTIO-
BHEHHsAM. HanmaBaru npyruii Takuii ke ToBap,
Hanpukian, 3a 30% BiJ MOBHOI BapTOCTi, a00
IHIIMH TOBap, NOMUT Ha SIKUWA HU3bKUH. [HIIMI
BapiaHT — MOKYIIEIb KYITy€ JBa TaKUX TOBAPH,
SKI TIPOJAIOThCs 3a coOiBapricTio. Lle crTu-
MYJIIOE€ CHOXXMBadiB MPUAOATH Taki TOBapH,
HaBITh SKIIO Y HUX HE OyJI0 HaMipy 3MIHCHUTH
kymiBiio. Lle mo3Bomnsie puteitny mBuame pos-
MpoAaTh TOBAp, KU 3ajieaBcs Ha CKIAI,
nepes HaJXOKEHHSIM HOBOTO. TakuM YHHOM,
BIICYyTHS TIpsiMa 3rajika Mpo 3HUKKH, TOMY
CIIOKMBaUl HE BIJIKIIAIaTUMYTh TTOKYTIKY [0 TIe
OUTBIIIOTO 3HIDKEHHS I[iHU, aJ[KE MPOTIO3HIIIs
3aJJOBOJIBHSIE 1X BXKE 3apa3.

[Ile omHMM BUAOM IIIHOBHX «MAaHIITYJIsI-
11i1» MOBEIIHKOIO CIIOYKMBa4Ya € BUKOPUCTAHHS
TPUXOBAHUX 3HUKOK» Ha TOBapH, SIKI TPO-
naroThesi Habopamu. OcoONIMBO, SKIO TaKUH
METOJl JOMOBHIOETHCS IIKABUMH Bi3yaJlbHUMHU
pimenasiMu. Takuii HaOlp BKJIOYae B cebe
MEBHY KUIBKICTh TOBapiB, SIKI pa3oM KOIITY-
I0Th MEHIIIE, HIXK Ti K caMi TOBapu OKPEMO.
Takuit METO1 CTBOPIOE Y CBIIOMOCTI TTOKYTIIIIB
BIIUYTTS MakcUManbHOI Buromu. Lleit cmoci6
BUTITHO BHUKOPHUCTOBYBATH TIEpEl CBSITAMH,
Hanpukiaz, nepea HoBum pokom, J{nem 3axmc-
Huka Bitumsnu, /Inem marepi Toumro. BuOip
CBAT 3aJICKUTh BIJ] OCOOJMBOCTEH MPOTYKIIii.
JIns ciokyBava 11e TOTOBUM MOJAPYHOK, a I
poAaBIlst — 301abIIeHHS 30yTY [8].

Jlnst BISIMBY Ha MOBEAIHKY CIIOKMBAYiB Ta
HIBUAKOTO JOCSATHEHHS 0a)kaHOTO €KOHOMid-
HOTO pEe3y/bTaTy ONTHUMAIbHUM € BUKOPHUC-
TaHHS «TaHy4Oi 3HMKKHU», KOJU CIIOYaTKy
BCTAHOBJIIOEThCS HaAMOIIbIIa 3HWIKKA, sSKa
3 4YacoM 3MEHIIYETHCS — «pO3Taey». SIKImo
MONIEPEANTH TIOKYMIIIB 3aBYacCHO MPO TaKy
IPOIO3HUIIIIO0, ajle HE YTOYHHUTH AATy CTapTy
3HIDKOK, TO II€ CTaHEe JUIsl HUX CBOEPITHUM
KBECTOM Ta MiJABUIIUTH IXHIO 3aJIy4Y€HICTb,
aJKe BOHM 4YacTille 3aXOJUTUMYTh JI0 Mara-
3UHYy, a0W HE TPOIYCTUTH Tepioa HanO1Ib-
MIUX 3HMKOK. JIFoMu CXMabHI 0 TOro, o0
IPOXOJUTH TIEBHI KBECTH, «IIOJIOBATU» Ha
TOBAapH 13 OOMEXKEHOI MPOMO3UIIEI TOLIO.
Came Ha Taky NpUPOAHIO OCOOIUBICTH MOBE-
JTIHKW CIpSIMOBaHUM Iied Mmeroa. Ane He
BapTO 3aHAJTO JIOBFO TPUMATH IHTPHUTY, 1100
HE BTPATHUTH LIKABICTh CTIOKMBAYiB. KO %
MOTIEPETUTH MPO Yac MOYaTKy aKiiii, TO TOBap
MIBUAKO 3HAWJe HOBUX BIACHUKIB, a Ti, XTO
HE BCTUT MpuUa0aTu y NEepHInil AeHb OaxkaHy
piy, OyayTh BUMYIIEHI KYIIyBaTH ii 32 BULIIOIO
miHoto. OOujgBa BapiaHTH € EKOHOMIYHO
BHUT1THUMHU JUTS TIiATIpUeEMCTBa [4].

BucHoBku. Omnmparounuch Ha JOCIHiKe-
HHs, 5Kl OyJau MpoBeJeHl PI3HUMH BYEHUMHU
Ta MPaKTUKYIOUMMU MAapKeTOJIOramMH, 1 sKi
BHCBITJICH] Y HAyKOBUX JKypHaJIax Ta Ha Odi-
MIHHUX pecypcax KOMITaHii, OyJ0 BHSBICHO
NEeBHI 3aKOHOMIPHOCTI, SIKI € XapaKTepHUMHU
MPAKTUYHO IS BCIX Tpyn criokuBadviB. [1eBHi
pe3yabTaTH JTOCHIDKCHHS OfHiel (ipMu 1m0
OKPEMHM KaTeropisiM TOBapiB TaKOX MOXKYTh
OyTH €KCTparnojIbOBaHI HA PEIITY aHAJIOTIYHUX
TOBapiB a00 MOCIYT. AJle HEMPOMAPKETUHTOBI
JOCITIKSHHST HEOOX1THO TIPOBOJUTH CHCTEMa-
TUYHO, MI00 BiACIIIKOBYBaTH 3MiHH Yy CIPHIA-
HATTI OpeHly a00 TOBapy LILOBUMU IPYyIIaMH.
Tak sik noTpeOu CroKuBaviB 3MIHIOIOTHCS, BiI-
MOBIAHO JI0 3araJIbHUX CYCIIJIbHUX HApPaTHBIB,
TO OTPUMaHI IiJ] Yac aHaji3y JOaHl MOXYTb
BTPATUTH CBOIO aKTYaJbHICTb.

JlocnimkeHHs] BUBYCHHSI aBTOMaTH30BaHOTO
MEpUYaHJIaii3uHTy, HOro HEeWpOICUXoIoriy-
HUX MPUIOMIB BIUIMBY Ha MOBEAIHKY OHJIAHH-
MOKYTIIIIB — CaMe Ha BUPIIICHHS IbOTO TUTaHHS
OyayTh CIpPSIMOBaHI IMOAAJIBINI HAYKOB1 JOCITI-
JOKCHHS.
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